Financial Review

Key Financial Results

Consolidated pro forma results Year ended %
$m 31.12.06 31.12.05 Change
Revenue 26,877 17,199 56%
EBITDA* 10,441 5,843 79%
EBIT* 8,340 3,932 112%
Attributable profit 4,885 2,232 119%
Earnings per share (basic, pre-exceptionals)*** $5.13 $2.52 104%
Cash generated from operations 9,370 4,667 101%
Net debt to net debt plus equity (%)** 41% 24% 71%
Net assets** 19,722 8,137 142%
Net assets per share** 20.82 13.57 53%
Dividends per share:

- interim dividend (paid) 11.6¢1 8.1¢%+ 43%
- final dividend (proposed) 30.0¢ 22.4¢% 34%

* Excludes exceptional items

** Assets and debt relate to the statutory balance sheets at year end

***Pro forma weighted average number of shares of 864.15 million and 925.41 million have been calculated as if the share
issues in 2006 had been made on 1 January 2005 and 1 January 2006 respectively

t 2006 interim dividend paid was 13¢ per share: adjusted to 11.6¢ for rights issue impact

¥ 2005 dividends have been adjusted for rights issue impact

Highlights
e Three major acquisitions completed in 2006, Cerrejon coal, Tintaya copper and Falconbridge

Limited, transforming Xstrata and creating an exceptional range of organic growth options

e Investment grade credit rating maintained following cash acquisitions of $19.6 billion. Gearing
ratio of 41% at year end and pro forma operating cash flow of $9.4 billion

e Falconbridge integration successfully completed at year end, with annual synergies of $545 million
confirmed. Work continues to unlock further synergies from the Sudbury basin, in partnership with
CVRD

e Prices for key mining inputs continued to climb in 2006, in particular for labour, mining
consumables and equipment

e Real cost savings of $56 million achieved by former Xstrata businesses, in a challenging
environment

e Increased resources confirmed at Wandoan (thermal coal), Mount Isa, Alumbrera, Antapaccay, Las
Bambas and Tampakan (copper), Raglan, Kabanga and Araguaia (nickel)

e New projects commissioned on time and on budget at Rolleston thermal coal, Lion ferrochrome,
Wollombi coking coal, Mototolo PGM and Lennard Shelf zinc-lead



Chief Executive’s Report

On the fifth anniversary of the listing in March 2002 of Xstrata plc on the London Stock Exchange, the
Group is unrecognisable from its beginnings as a small, growth-constrained and narrowly-diversified
company operating in only three commodities and three countries. Today, as one of the largest
diversified mining companies, Xstrata comprises operations and projects across 18 countries, with top
four industry positions in each of its major commodity markets and an extensive pipeline of value-
creating growth projects.

We have reached this position by relentlessly pursuing shareholder value on three fronts:

e first, executing a strategy of growth and diversification whenever we identify value enhancing
opportunities consistent with our metrics of value and risk ;
second, a continuous programme of productivity and efficiency improvement at all operations; and
third, a consistent search for ways to enhance the net present value (NPV) of the existing asset
base through resource to reserve conversion and process innovation.

In summary, growth has been achieved and value created through:

e the successful completion and integration of three company transforming acquisitions;

a series of valuable bolt-on additions to our core businesses;

the on-going extension of mine lives at a number of our key assets,

the delivery of significant internal growth projects in our alloys, coal and zinc businesses; and
an industry-leading performance in containing operating costs across the group.

In 2006 alone, three major acquisitions with a combined value of $19.5 billion — Falconbridge Limited,
one-third of Cerrején Coal and Tintaya Copper — were successfully completed, contributing to the
Group's progress and transforming the breadth, range and scale of its businesses.

Three major acquisitions

The acquisition in March of a one-third interest in the Cerrejon coal operation in Colombia, one of the
world’s premier coal mining assets, provided Xstrata with additional exposure to high quality,
premium thermal coal with access to the growing North American, South American and European
markets. Cerrejon has already outperformed the assumptions made at the time of the acquisition
and the mine’s exceptional resource base, the expansion currently under way and the potential for
future growth — together with the recent resurgence in thermal coal prices — all give me great
confidence that this transaction will secure significant additional value for our shareholders over the
long-term.

The acquisition of the Tintaya copper operation from BHP Billiton in June provided Xstrata Copper
with an additional 120,000 tonnes of annual copper production and a significant strategic position in
southern Peru. We also recognised the potential for further growth at Tintaya from the associated
satellite deposits and | am delighted that in the eight months since acquiring the assets, the Xstrata
Copper team has already confirmed resources of some 470 million tonnes at 0.7% copper at the
Antapaccay deposit, just 9 kilometres from Tintaya. A drilling programme will now commence with
the intention of upgrading this resource base further as part of a pre-feasibility study into the
development of the project. Subsequent to the acquisition, synergies have been identified with a value
of $110 million and these are being progressively realised. In addition, a further $50 million of value
has already been realised through ongoing operational management initiatives, with a range of other
significant initiatives being actively pursued in 2007.



Finally, the most significant step of all came with the successful acquisition of Falconbridge Limited.
The acquisition was launched in May and completed in October, but in truth commenced over one
year earlier, with the opportunistic purchase of a 20% stake in that company. Securing this stake
gave Xstrata an essential advantage in the contested acquisition, enabling us to offer the remaining
Falconbridge shareholders the certainty of cash at a substantial premium, while containing the average
price paid per share to gain 100% of the company.

As a result of these acquisitions, Xstrata is now a one million tonne per annum copper producer with
an unrivalled suite of growth options, exposure to all major copper metallurgical technologies and an
excellent position in South America. The Group also maintains a significant position in the nickel
market with excellent potential to grow, has gained exposure to North America and is the world’s
largest zinc producer, with a profitable, integrated aluminium business.

Growth in earnings

The acquisitions completed in 2006 contributed $4.6 billion to Xstrata’s pro forma 2006 EBIT of $8.3
billion, demonstrating the very significant earnings accretion achieved through adding cash generative
operations to the portfolio at a time of sustained high commodity prices.

On a pro forma basis, stronger commodity prices contributed to an increase of over 140% in
attributable profit to $4.9 billion. EBITDA rose to $10.4 billion, with Xstrata’s operations generating
$9.4 billion of cash.

In 2006, for the third consecutive year, prices for every commodity produced by the Group, (with the
single exception of vanadium), were higher at the end of the year than at the beginning. While
average prices for coking and thermal coal were marginally lower, average prices for base metals were
substantially higher than in the previous year. Base metals prices remain highly volatile, as evidenced in
the first few months of 2007, but they remain significantly above long-run averages and comfortably
ahead of any of the assumptions that underpinned our acquisitions in 2006.

The high cost inflation associated with inputs into the mining industry, to which | referred in my
interim report, continued to impact our operations in the second half of the year. In particular,
demand for contract labour, fuel, explosives and construction materials continued to outstrip supply,
resulting in increased lead times for equipment delivery and rapidly escalating prices. Mining sector
inflation, together with the impact of CPI inflation, impacted EBIT at the former Xstrata operations by
a total of $294 million, which is very significant. However, there is some evidence that the rate of
price increases may have slowed somewhat in the second half of the year, although it is too early to
see if this will continue in 2007.

Value creation from the portfolio

Efficiency gains

The full impact of the rising prices of inputs was mitigated by a highly creditable performance in
containing real costs by our commodity businesses. The operating cost base of the legacy Xstrata
operations was reduced by $56 million in 2006 — a fifth consecutive year of real operating cost
savings, with a particularly strong performance in the second half.

These cost savings clearly demonstrate the benefit of new, lower cost production coming on stream
from the range of brownfield growth projects that Xstrata has commissioned in the past two years. In
particular, increased lower-cost production of thermal coal from Rolleston and longwalls in New South
Wales and of coking coal from the Wollombi deposit, the commissioning of the highly efficient Lion
ferrochrome smelter and increased production from the lower-cost Black Star zinc-lead open pit mine
and McArthur River open test pit all contributed to this exceptional result. In addition, the outstanding



cost performance of our zinc business benefited from further efficiency gains in our European
smelters, with a $23 million gain from San Juan associated with improved recoveries, particularly of
silver.

Extensions of mine lives and resources

Further extensions to mine reserves and resources have been confirmed at a number of Xstrata's
operations and exploration projects, prolonging the life of our operations and providing significant
increases to the net present value of these assets. In particular, it is very pleasing that the Xstrata
Copper team has been able to adapt the mine plan at Alumbrera to access additional mineralization in
the bottom of the open pit, extending the life of this operation by a further year, for the third year
running. Similarly, at Mount Isa, additional underground reserves of some 7 million tonnes have been
established to extend the mine life by a further year. We are also progressing into pre-feasibility stage
exciting possibilities to exploit lower grade underground resources at Mount Isa through bulk mining
methods.

Additional resource extensions have been confirmed at the Wandoan thermal coal project, the Raglan
nickel mine, the Kabanga and Araguaia nickel projects, and the Las Bambas copper project. At Las
Bambas, indicated and inferred resources have increased by 69% from 300 million tonnes at 1.1%
copper to 508 million tonnes at a grade of 1.14% copper using a 0.5% cut-off grade. The presence of
substantial volumes of high grade skarn-style copper mineralization, with notable grades of
molybdenum and gold, supplemented with large, lower grade copper porphyry mineralization confirm
the potential scale and quality of this mineral district.

| have already noted the confirmation of the substantial Mineral Resource at the Antapaccay deposit.
Given its proximity to the existing Tintaya infrastructure, this resource has significant potential both to
increase production and to extend the life of Tintaya — substantially increasing the NPV of this
acquisition, as well as to leverage the development of the Las Bambas mineral district, some 100
kilometres away.

The acquisition of Falconbridge has dramatically extended average mine life within our copper
business. Based on current production rates and proven and probable reserves, the average mine life
of Xstrata's copper assets has been extended from approximately 13 years to over 20 years, whilst
further conversion of the currently known resource base would extend this beyond 30 years.

Internal growth projects

Xstrata now has an extensive pipeline of major growth projects across our commodity businesses that
can be brought on in line to feed market demand. In 2007 our nickel business will continue to
progress the Araguaia, Koniambo and Kabanga greenfield projects, while the Nickel Rim South project
remains on track for first production in 2009.

The Falconbridge acquisition has completely transformed the scale and range of internal growth
options available to our copper business, which now holds a portfolio of five major, greenfield projects
that have the potential to more than double the Group’s current one million tonnes of annual copper
production. In addition to increasing the resource base at four of these projects, Xstrata Copper has
taken up its 62.5% option and will assume management control of the Tampakan project from our
partners Indophil Resources at the end of March 2007.

Our coal business continues to benefit from a wealth of brownfield expansion projects at Cerrején
Coal, Rolleston and across our New South Wales operations, as well as greenfield opportunities such
as the 7 million tonnes per annum Goedgevonden Project in South Africa , the massive Wandoan coal
project in Queensland and the Glendell project in New South Wales. In Xstrata Alloys, our chrome
business is already benefiting from the new low-cost production from the Lion ferrochrome operation,
which has significant brownfield expansion potential.



In our zinc business, expansions of the McArthur River open-cast mine (to 320,000 tonnes per annum)
and the concentrator at Mount Isa are already under way, increasing annual production and lowering
the cost base of these businesses. The low capital cost 60% expansion to 8 million tonnes per annum
of the zinc-lead concentrator will have the additional benefit of doubling the supply of our own
concentrate to our European smelters.

Xstrata's executive and business unit management have recognised the challenge of delivering this
scale of growth on time and on budget in the current industry environment of high inflation and
equipment and skills shortages. | am confident that our past successes, the robust risk management
process and devolved accountability that underpin our business approach and the impressive project
management expertise that we have gained in the Falconbridge acquisition, will all contribute to the
successful realisation of our industry-leading growth options.

Integration of Falconbridge and Synergy Benefits

The formal integration of Falconbridge into Xstrata was completed at the end of December 2006, just
four months after we gained management control in August 2006. The smooth and efficient
integration of an acquisition of this magnitude and complexity bears testimony to Xstrata’s integration
methodology and to the expertise of a network of integration team members drawn from across our
business units, both of which have now been refined and tested on a number of large transactions.

Nickel

A new commodity business, Xstrata Nickel, led by lan Pearce former COO of Falconbridge, has been
established with its head office in Toronto. Their inclusion expands the breadth and depth of Xstrata's
technical capabilities, and provides real impetus to our strategic aim to grow the nickel business
rapidly. One of the new team'’s pressing objectives is to work closely with CVRD Inco to optimise
efficiencies across the operations of both companies in the Sudbury basin. Tremendous potential exists
to unlock value, extend the lives of the Sudbury operations and to bring on additional growth through
this process. Teams from Xstrata Nickel and CVRD Inco are now actively engaged in negotiating a
commercial structure to deliver these benefits. | expect that we will be able to confirm later this year
how we intend to work together and, in the process, the extent of the synergy value that each
company will create for its shareholders. | am confident that our revised estimate of Xstrata's share of
Sudbury synergies of $120 million per annum (previously $80 million) remains conservative.

Copper

Falconbridge’s copper assets have been fully integrated into Xstrata Copper. The resulting portfolio of
copper operations and growth projects is arguably the most exciting and prospective in the sector.
Xstrata Copper has been structured into five operating divisions across Argentina, Canada, North
Chile, Southern Peru and North Queensland, designed to maximise the potential of the regions in
which they operate. Xstrata Copper has identified approximately $60 million of annual operating
synergy benefits arising from the integration of the former Falconbridge copper assets. The progressive
implementation of integration plans will see these benefits fully realised during 2007. In addition, a
once-off finance re-structuring benefit of $58 million was achieved as a result of the copper asset
integration.

Zinc

Similarly, Xstrata Zinc has absorbed the Falconbridge zinc assets, creating a new operating division,
Xstrata Zinc Canada, and further improving Xstrata’s integration across zinc concentrate mining and
smelting. The combination of Falconbridge’s zinc business with Xstrata’s existing assets has propelled
Xstrata to become the world’s largest zinc producer and annual synergies of $11 million have been
identified through the integration process.



Aluminium

The Falconbridge acquisition also provided entry to aluminium, another new commodity. Xstrata
Aluminum is an integrated aluminium producer, predominantly based in the US and active across the
entire value chain from bauxite through to downstream products. As signalled at the time of the
acquisition, we are conducting a strategic review of this business, to assess its potential as a platform
for future growth in this new commodity, compared to the prospects for a profitable sale, and | expect
a final decision to be made during the first half of this year.

Technology and research

The world-class former Falconbridge technology and research activities have been consolidated into a
single activity as Xstrata Process Services, to provide mineral processing expertise and support to all of
Xstrata's businesses worldwide. Falconbridge’s commercial processing technologies, including the
widely-used Kidd Process for copper refining, have been absorbed into Xstrata Technology, which
specialises in marketing world-class processing technologies to clients worldwide.

Exploration

Falconbridge’s exploration function has been restructured in line with Xstrata’s approach to
exploration. We continue to believe that greenfield exploration is best achieved through partnerships
with juniors, who are better equipped to identify new resources successfully, and from within business
units where existing assets can be leveraged to maximise the returns from exploration. This
restructuring has resulted in the devolution of exploration activities to the relevant business units, a
rationalisation of non-essential activities, reduction in headcount and an ongoing programme of
exiting non-core exploration properties and tenements, often retaining an option to participate in the
most promising. To date, the total consideration value of these divestments is just over $60 million,
whilst the divestment of equity investments yielded $7 million.

Corporate and head office costs

In keeping with our entrepreneurial management structure, authority and responsibility has been
devolved wherever possible to the copper, zinc, nickel and aluminium business units. This has resulted
in headcount reductions and downsizing of corporate facilities. One-off costs associated with the
integration totalled $60 million and comprise primarily redundancy and facilities closure costs — more
than offset by the one-off $67 million proceeds from exploration disposals discussed above. Resulting
from the successful integration process, | am pleased to report that our estimate of head office and
exploration synergies has increased by 88% to $75 million per annum.

Annual synergy gains

As a consequence of these successful steps, the original estimate of synergies in our investment case
for the acquisition of Falconbridge has been significantly surpassed. At the time of the transaction, we
estimated around $120 million of annual cost savings ($40 million associated with the head office
costs at Falconbridge and $80 million in potential synergy gains in the Sudbury basin). Our estimate of
operational synergy benefits (including the revised $120 million estimate of attributable Sudbury
synergies already highlighted) has risen to some $265 million per annum.

In addition to these annual pre-tax cost savings, a further $280 million of annual synergies are
expected to result from the inclusion of the former Falconbridge assets within our financial structure
from 2007.

As a consequence, the acquisitions of Falconbridge and Tintaya have secured over $4 billion of
sustainable value creation for shareholders.

| am proud of our team who, once more, have executed the integration in an exemplary fashion,
reinforcing my view that post-acquisition integration is one of Xstrata’s distinctive capabilities.
Through the Falconbridge acquisition, we have gained an outstanding pipeline of organic growth



projects, an entry into nickel and aluminium, geographic diversification into North America and
exceptional people with the talent and skills to help Xstrata continue to grow and unlock value from
our portfolio. | also commend the professionalism with which the former Falconbridge employees
participated in the integration, a factor which contributed substantially to its success.

Compliance with the South African Mining Charter

During the course of the year, Xstrata plc concluded a ZAR2.4 billion ($387 million) agreement with
African Rainbow Minerals Limited (“ARM"), which established a new black controlled company, ARM
Coal, and introduced meaningful and sustainable black economic participation in Xstrata's South
African coal business. The newly established ARM Coal (51% owned by ARM and 49% by Xstrata)
owns a 20% participation share in Xstrata’s existing South African coal business. ARM subsequently
took up a further direct 10% stake, at a cost of ZAR400 million, which, together with ARM's 51%
share of the Goedgevonden project, resulted in 36% of Xstrata's South African coal business being
owned by historically disadvantaged South Africans. ARM Coal provides both Xstrata and ARM with
an alliance through which existing and future growth opportunities in Africa can be pursued.

In addition, in February 2007, Xstrata Alloys concluded a ZAR575 million ($...) agreement with the
Bakwena Ba Mogopa community in respect of Xstrata’s fully integrated Rhovan vanadium facility in
South Africa. The Community is the surface owner of the property on which the facility is located.
Through the transaction, the Community will have an effective 26% participation in the Xstrata Alloys
vanadium business through a Pooling and Sharing Venture, similar to the Xstrata-Merafe Chrome
Venture.

As a result, all of our South African businesses have now met the ownership provisions of the Mineral
and Petroleum Resources Development Act of 2002 (“MPRDA") and Xstrata is the first major
international mining company to have been acknowledged by the Department of Minerals and Energy
as being in full compliance with the Act and the Mining Charter.

Balance sheet, dividend, capital management

Xstrata spent a total of $19.5 billion and assumed debt of $3.8 billion to fund acquisitions in 2006.
Despite this significant outlay of cash, the Group has maintained its investment grade credit rating,
through successful equity issues to raise a total of $8 billion and an over-subscribed $2.25 billion
debut US bond offering.

These capital raisings, together with continued very strong cash generation from Xstrata’'s operations,
have enabled the repayment in full of both equity and debt bridge facilities associated with the
acquisition representing a total of $9.5 billion. This, together with the exceptional cash generation of
its assets, position Xstrata to fund capital expenditure in 2007, while still rapidly repaying corporate
debt. While gearing of 41% at year end is currently above our target range, further bank debt has
been paid down in early 2007 and gearing is expected to decline significantly in the current year.

With no material debt falling due within the next 18 months and an excellent spread of maturities
within the Group’s bond and bank debt facilities, Xstrata is well positioned to fund its capital
expenditure in the current year, currently expected to be around $1.4 billion. Additional initiatives to
diversify funding and expand the debt portfolio maturity further may be considered opportunistically
during the current year.

The acquisition of 20% of Falconbridge for $28 per share in August 2005 gave Xstrata an important
strategic advantage in the acquisition of Falconbridge. The fact that we had acquired 20% of the
company at this price allowed us the flexibility to compete for the remainder of the Equity and, as a
result, the average purchase price of C$56.44 per share was comfortably within our valuation range.



However, under International Financial Reporting Standards (IFRS) goodwill is calculated separately for
each acquisition stage, regardless of the average price paid per share to acquire the entire interest.
This creates an obvious gap between the average price per share actually paid by Xstrata for the
100% interest and the price paid for the remaining 80% equity (C$62.50per share), resulting in the
creation of additional goodwill of some $1.5 billion. In view of the above, the usual impairment tests
unsurprisingly result in an impairment charge of $1,378 million in the statutory income statement.

The proposed final dividend of 30¢ represents an increase of 34% compared to the previous year, and
has been rebased at this higher level to reflect the cash generated by the enlarged Xstrata, together
with our continued confidence in the outlook for the current year and beyond.

Pleasingly, the rapid earnings growth and transformation achieved by Xstrata has translated into
record value creation for shareholders. In 2006, Xstrata delivered a total annual shareholder return of
112%, far outstripping its industry peers. One pound invested in Xstrata at the time of our initial
public offering in 2002, would have increased in value by some 430% to nearly £5.30 at the end of
2006, demonstrating the significant wealth Xstrata has created for its shareholders over the last five
years. Value creation remains the core tenet of our activities and the measure by which all of our
growth initiatives are judged.

Outlook

Commodity prices have again performed very strongly in 2006. While it is unlikely that average prices
for base metals will continue to rise at a similar rate in 2007, the fundamental outlook for the industry
remains positive. The rapidly industrialising economies of China and India and the satisfactorily
performing economies of the older ‘Asian tigers’ and Europe will continue to drive demand growth for
metals and energy, despite an underperforming US economy. On the supply side, the tight availability
of major projects, skilled resources and cheap power and the challenges of difficult geographies,
inadequate infrastructure, significant cost inflation and the depleting nature of reserves across the
industry will continue to moderate growth in production.

As a consequence, there is no sign that commodity prices are rapidly returning to long-run averages,
and the price environment remains very favourable, particularly in our traded thermal coal and
ferrochrome businesses, where contract prices have been negotiated above last year’s levels. We
therefore move into the next stage of Xstrata's development, delivering the benefits of our recent
acquisitions and the immense growth optionality inherent within the portfolio, with a following wind.

This positive outlook often appears to need reiteration in the face of the increased volatility that is
now such a feature of the equity and commodity markets. This challenging environment also creates
opportunities for those companies that are well positioned and that have the global intelligence,
management momentum and shareholder support that enable them to capitalise from the two major
trends that continue to characterise our industry: a robust price environment and on-going
consolidation. Critical to any such success is also one’s confidence in the price assumptions that
underpin valuations — particularly the short-term price assumptions at times of exceptionally high
prices. For this reason, Xstrata is engaged in a continual review of its short- and long-run commodity
price assumptions.

Xstrata is well positioned to maintain its track record of success based on:

e afocused and consistent strategy of delivering growth as well as NPV enhancement;

e aclear view on how focusing on the price of assets and how to operate them in the most
effective way— not just some elusive search for “quality” — creates real value;
a culture that is not comfortable with standing still; and
a devolved management structure that builds a sense of empowered ownership across our teams.



It is therefore to the men and women in Xstrata to whom | first address my thanks. Xstrata’s success
over the past five years has been delivered by your dedication, your commitment to safety and to the
values that underpin our Mission Statement, and your hard work. We will continue to build on our
success to date in creating a positive, safe work environment and the mutually beneficial partnerships
with our stakeholders that are an essential element of future success.

Xstrata has a small but talented team at the centre. They are due much credit for the role which they
have played since our IPO in 2002. | also thank my fellow directors and my executive colleagues for
their courage, support and wisdom. The willingness of the non-executive directors to back this
management has allowed Xstrata to emerge as a major force in the mining and metals industry.

2007 has launched itself with volatility and debate. | am, however, steadfast in my belief that Xstrata's
drive for growth and value creation can be realised by a management who are alive to the
opportunities and who can manage the challenges.

Financial Review

Basis of presentation of financial information

Financial information is presented in accordance with International Financial Reporting Standards (IFRS)
as adopted for use in the European Union. The reporting currency of Xstrata plc is US dollars. Financial
statements of subsidiaries are maintained in their functional currencies and converted to US dollars on
consolidation of Group results.

Unless indicated to the contrary, revenue, earnings before interest, taxation, depreciation and
amortisation (EBITDA) and earnings before interest and taxation (EBIT) are reported in the Chief
Executive’s Report and the Operating and Financial Review before exceptional items. All commentary
in the Business Review, except where otherwise stated, refers to pro forma results for 2005 and for
2006, including the acquisitions of Falconbridge Limited, the Tintaya operation and a one-third
interest in the Cerrejéon coal operation from 1 January 2005 and 2006 respectively. This provides a
more meaningful illustration of the scale and performance of the enlarged group after the
acquisitions. A reconciliation of the pro forma to statutory results is set out in the supplementary
information. A summary of statutory results and commentary relating to these results is provided
below. Exceptional items are significant items of income and expense which, due to their nature or
expected infrequency, are presented separately in the income statement. All dollar and cent figures
provided refer to US dollars and cents.

Consolidated Statutory Operational Results

SUMMARY: CONSOLIDATED STATUTORY OPERATIONAL RESULTS

Year ended

$m 31.12.06 31.12.05

Alloys 959 1,116
Aluminium 530 -
Coal 3,617 3,400
Copper 7,007 2,008
Nickel 1,678 -
Zinc 3,721 1,449
Technology 120 77
Total Group revenue 17,632 8,050




Attributable total Group revenue 16,680 7,228
Alloys 263 350
Aluminium 123 -
Coal 1,249 1,346
Copper 3,349 1,131
Nickel 788 -
Zinc 1,479 303
Technology 26 14
Share of earnings from Falconbridge - 21
Corporate and unallocated (170) (62)
Total Group EBITDA 7,107 3,103
Attributable total Group EBITDA 6,480 2,715
Alloys 234 317
Aluminium 98 -
Coal 892 1,079
Copper 2,850 920
Nickel 614 -
Zinc 1,329 239
Technology 22 10
Share of earnings from Falconbridge - 21
Corporate and unallocated (176) (66)
Total Group EBIT 5,863 2,520
Attributable total Group EBIT 5,298 2,200

The acquisitions completed in 2006 have been consolidated in the IFRS statutory income statement
from their respective dates of acquisition, as below:

Cerrejon coal (one-third interest) 20 April 2006
Tintaya copper operation 21 June 2006
Falconbridge Limited 15 August 2006

Statutory Group turnover for the year ended 31 December 2006 increased from $8,050 million to
$17,632 million, as average commodity prices continued to rise year-on-year across Xstrata’'s portfolio,
in particular for base metals and as a consequence of the acquisitions made.

Statutory Group EBITDA for the year ended 31 December 2006 increased by 129% to $7,107 million.
The positive impact of the acquisitions and higher LME metals prices more than offset the cost
pressures being experienced across the mining industry.

Statutory Group EBIT for the year ended 31 December 2006 increased from $2,520 million to $5,863
million, or by 133%.

The acquisition of Falconbridge was completed through two transactions. Xstrata acquired 20% of
Falconbridge at C$28 per share in August 2005, before acquiring the remaining 80% in 2006 at a
price of C$62.50 per share. The average price paid per share was C$56.44. Xstrata's ability to average
the purchase price paid for the second tranche of shares over the full purchase provided Xstrata with a
compelling competitive advantage and was a significant factor in the success of the transaction.
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Under IFRS, this advantage cannot be recognised, as goodwill is calculated separately for each
transaction, regardless of the average price paid per share to acquire the 100% interest. This
accounting treatment has resulted in the creation of significant additional goodwill of $1.5 billion.
Xstrata has completed a detailed fair value evaluation of the assets acquired and, in accordance with
IFRS, tested the goodwill for impairment. As a result, the company has determined that an impairment
charge of $1,378 million to the 2006 statutory income statement is appropriate in the light of the IFRS
valuation of the assets. The impairment has no impact on the 2006 pro forma accounts.
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Pro forma operational results

Consolidated pro forma operational results Year ended

$m 31.12.06 31.12.05
Alloys 959 1,116
Aluminium 1,395 1,080
Coal 3,757 3,841
Copper 12,508 6,927
Nickel 3,364 2,161
Zinc 4,774 1,997
Technology 120 77
Total Group revenue 26,877 17,199
Attributable total Group revenue 25,924 16,377
Alloys 263 350
Aluminium 286 158
Coal 1,320 1,588
Copper 5,399 2,697
Nickel 1,386 721
Zinc 1,946 398
Technology 26 14
Corporate and unallocated (185) (83)
Total Group EBITDA 10,441 5,843
Attributable total Group EBITDA 9,814 5,455
Alloys 234 317
Aluminium 208 75
Coal 937 1,256
Copper 4,528 1,852
Nickel 931 333
Zinc 1,673 186
Technology 22 10
Corporate and unallocated (193) (97)
Total Group EBIT 8,340 3,932
Attributable total Group EBIT 7,773 3,612

Revenues in 2006 rose by 56% to $27 billion, predominantly due to the positive impact of sustained,
stronger commodity prices, particularly in exchange-traded metals.  EBITDA increased by 79% to
$10,441 million and EBIT more than doubled to $8,340 million.

EBIT variances shown below have been calculated on the basis of a comparison between the statutory
2005 earnings and pro forma 2006 earnings for the former Xstrata Group. To enable a meaningful
evaluation of the performance of the former Xstrata Group, the contribution to pro forma earnings of
the Falconbridge, Tintaya and Cerrején acquisitions is included as one line. These acquisitions
contributed a total of $4,623 million to pro forma 2006 EBIT.
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Higher received sales prices for the majority of Xstrata's commodities, in particular for copper and zinc,
together with the impact of a stronger US dollar compared to local currencies, contributed $1,798
million to EBIT. Higher volumes were achieved at Xstrata's Australian coal operations, in particular
from the coking coal operations and the Rolleston thermal coal mine which was officially opened in
2006. However, these were more than offset by lower volumes from the north Queensland copper
assets due to lower head grades, and lower recoveries from the Mount Isa zinc-lead concentrator due
to the transition to processing lower grade ores from the Black Star mine.

Continued robust demand and shortages for key inputs including raw materials and mining
equipment, together with increased competition for skilled labour have again resulted in extraordinary
increases in mining industry input prices, far in advance of CPl inflation. As set out in the 2006 interim
report, Xstrata’s commodity businesses have calculated the extraordinary impact of inflation on input
prices specific to the mining industry, using third party indices.

Based on these calculations, mining inflation increased Group operating costs by $112 million, over
and above CPI inflation of $162 million in 2006, compared to the same period in 2005. Stripping out
the impact of CPI inflation and extraordinary price increases specific to the mining sector, Xstrata’s
businesses (excluding the acquisitions made in 2006) achieved real cost savings of $56 million in 2006,
in a very challenging environment.

Other income and expenses include significantly increased share option costs under IFRS due to the
increase in Xstrata’'s share price, which rose by 109% in 2006 on a post rights issue adjusted basis. In
addition, EBIT in 2006 was impacted by the absence of $21 million of equity-accounted income from
Xstrata's 20% share in Falconbridge and the absence of gains on sales of assets included in the prior
year.

EBIT VARIANCES

$m Total

EBIT 2005 statutory 2,520
Sales price* 1,730
Volumes (138)
Unit cost - real 56
Unit cost - CPI inflation (162)
Unit cost - foreign exchange 113
Unit cost - mining inflation (112)
Foreign currency hedging (45)
Other income and expenses (179)
Depreciation and amortisation (excluding foreign exchange) (66)
Acquisitions 4,623
EBIT 2006 pro forma 8,340

*net of commodity price linked costs, treatment and refining charges
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Average commodity prices Unit p?i‘é:r;ggﬁ Aver;ggsprlce ch;/;\ge
Australian FOB export coking* $/t 111.2 111.5 (0.3)
Australian FOB export semi-soft coking* | $/t 68.0 70.3 (3.3)
Australian FOB export thermal coal* $/t 46.4 51.2 (9.4)
Colombian FOB export thermal coal* $/1t 49.3 - -
South African export thermal coal* $/t 45.8 48.5 (5.6)
Aluminium (LME cash average) $/t 2,570 1,898 35.4
Copper (LME cash average) $/t 6,740 3,684 83.0
Lead (LME cash average) $n 1,286 976 31.8
Zinc (LME cash average) $/t 3,264 1,382 136.2
Nickel (LME cash average) $/t 24,155 14,747 63.8
Ferrochrome (Metal Bulletin) ¢/lb 71.6 73 (1.9)
Ferrovanadium (Metal Bulletin) $/kg 38.5 70.5 (45.4)

*average received price

In 2006, base metals prices were considerably stronger than in 2005. Copper prices reached a high of
$8,800 per tonne in May 2006 and remained strong throughout the year. Nickel prices repeatedly
reached new historical highs due to strong demand and critically low stocks, and this trend has
continued into 2007. Zinc prices also significantly outstripped the previous year’s averages, increasing
in the second half of the year as stocks fell and demand remained strong. Received export thermal
coal prices were marginally lower than the prior year, but remained well above long run average prices
and have rebounded strongly in early 2007. Coking coal prices remained at a similar level to 2005,
albeit with greater price differential between high quality hard coking coal, such as Xstrata's Oaky
Creek product, and lower grade semi-soft coal. Average ferrochrome prices were lower year-on-year,
but robust demand for stainless steel from the second quarter supported price increases throughout
the year, with ferrochrome prices ending 2006 at 78¢ per pound. Whilst ferrovanadium prices
dropped substantially from their peaks of early 2005, prices remain above historical levels.

CURRENCY TABLE TO Average Average % change At At

$ (USD) 2006 2005 (+/-) 31.12.06 31.12.05
USD:ARS 3.07 2.92 (5) 3.06 3.03
AUD:USD 0.75 0.76 (1) 0.79 0.73
USD:CAD 1.13 1.21 (7) 1.17 1.16
USD:CHF 1.25 1.25 - 1.22 1.31
EUR:USD 1.26 1.24 1.32 1.18
GBP:USD 1.84 1.82 1 1.96 1.72
USD:ZAR 6.77 6.37 (6) 7.00 6.33

The stronger US dollar against most of the local currencies in Xstrata’s operating regions during 2006
gave rise to a favourable variance to EBIT of $113 million, offset partially by the impact of Australian
dollar hedging in respect of contracted coal sales which reduced by $45 million compared to the prior
period. The greatest impact of the stronger US dollar was seen in South Africa, where the average
South African rand exchange rate was 6% weaker against the US dollar compared to 2005.
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Pro forma | Pro forma
Earnings Summary Year ended | Year ended
Sm 31.12.06 | 31.12.05
EBIT 8,340 3,932
Net interest (excl. loan issue costs written-off and realised net
foreign currency translation gains) (1,055) (797)
Income tax expense (2,127) (733)
Minority interests (413) (226)
Attributable profit (before exceptionals) 4,745 2,176
Earnings per share (before exceptionals)* 513¢ 252¢
WMC offer costs - (10)
Loan issue costs written-off (9) (17)
Gains and losses on foreign currency loans and net recycled
gains/(losses) from foreign currency translation reserve 75 62
Income tax on exceptionals (5) 8
Profit on sale of investments and operations 79 13

140 56

Attributable profit 4,885 2,232
Earnings per share* 528¢ 258¢

* Calculated using shares in issue on 31.12.06

The effective tax rate for the period was 29% compared to 23% for the year ended 31 December
2005 due to increased earnings in higher tax jurisdictions and benefits from the change of tax rates in
2005. Minority interests rose steeply due to increased profitability at Alumbrera during the period.

Statutory net interest before exceptional items increased from $92 million to $534 million, reflecting

the higher levels of borrowings as a result of the Falconbridge acquisition.

The statutory tax charge before exceptional items of $1,574 million represents an effective rate of
29% against 23% for 2005. The increase in 2006 is mainly due to the higher effective tax rates of the
acquired Falconbridge operations and increased profitability in higher rate tax jurisdictions.

Statutory attributable profit before exceptional items doubled, increasing by $1,690 million to $3,350

million.

Impact on | Indicative
EBIT sensitivities 2007 EBIT* full
$m year

EBIT**

1¢/lb movement in ferrochrome price 11 11
$1/kg movement in ferrovanadium price 3 3
$1/tonne movement in Australian thermal export FOB coal price 16 35
$1/tonne movement in Australian coking export FOB coal price 3 6
$1/tonne movement in Colombian export thermal FOB coal pricet -
$1/tonne movement in South African export thermal FOB coal price 5 14
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1¢/lb movement in aluminium price
1¢/lb movement in copper price
$10/0z movement in gold price
$1/lb movement in nickel price
$1/lb movement in ferronickel price
1¢/lb movement in zinc price

$100/tonne movement in zinc treatment charge price

1¢/lb movement in lead price

10% movement ARS
10% movement AUD
10% movement CAD
10% movement EUR
10% movement GBP
10% movement ZAR

21
17
132

292
144
30

1
132

21
17
132
62
21
19

301
144
30

132

*After impact of currency and commodity hedging, and contracted, priced sales as at 31

December 2006

** Assuming current annualised production and sales profiles, no currency or commodity

hedging and no contracted, priced sales and purchases at 31 December 2006
t Not available due to confidentiality provisions within shareholder agreements

Cash Flow, Net Debt and Financing Summary

$m Pro forma Statutory
year ended year ended
31.12.06 31.12.05

EBITDA 10,441 3,103
Share of results from associates (11) (23)
Increase in inventories (811) (125)
Increase in trade and other receivables (633) (334)
Increase in deferred stripping and other assets

(154) (80)
Increase in trade and other payables 534 236
Movement in provisions and other non-cash items 4 3
Cash generated from operations 9,370 2,780
Net interest paid (965) (92)
Dividends received 2 17
Tax paid (1,486) (380)
Cash flow before capital expenditure 6,921 2,325
Sustaining capital expenditure (893) (412)
Disposals of fixed assets 32 11
Free cash flow 6,060 1,924
Expansionary capital expenditure (1,163) (455)
Cash flow before acquisitions 4,897 1,469




Purchase and sale of investments (3) (1,472)
Purchase of subsidiaries net of cash acquired (17,078) (60)
Purchase of Cerrejon (1,715) -
Sale of operations, net of cash disposed 24 25
Net cash flow before financing (13,875) (38)
Purchase of own shares (11) (522)
Sale and issue of own shares 7,871 25
Equity dividends paid (496) (154)
Dividends paid to minority interests (202) (148)
Redemption of minority interests (95) -
Debt (acquired)/disposed of with operations (4,642) 7
Issue of convertible debenture - (375)
Redemption of convertible debenture 359 -
Convertible bond IAS 32/39 movements - 120
Other non-cash movements 101 (54)
Movement in net debt (10,990) (1,139)
Net debt at the start of the year (2,611) (1,472)
Net debt at the end of the period* (13,601) (2,611)
* Includes 100% of Alumbrera cash and third party shareholder loans

The cash flow statement above compares statutory 2005 with pro forma 2006 cash movement,
including the acquisitions of Falconbridge, Cerrejon and Tintaya from 1 January 2006, to provide a
basis for comparison between the prior year and 2006 performance.

On a pro forma basis, the Group generated $9.4 billion of operating cash flow during the period.
After funding sustaining capital expenditure of $893 million, the operations generated some $6 billion
of free cash flow. On a statutory basis, cash generated from operations increased by 141% from $2.8
billion to $6.7 billion.

During the period, $386 million of Xstrata's convertible debentures were converted to equity. As at 5
March 2007, less than $15 million of convertible debentures remained outstanding.

Acquisitions

In the first half of 2006, Xstrata made two major acquisitions at a total value of $2.5 billion. On 20
April, the Xstrata coal business acquired a one third share of the Cerrejon thermal coal business for
$1.7 billion. The acquisition of the Tintaya copper mine in Peru was completed on 21 June 2006 at a
cost of $811 million, net of cash acquired.

In the second half of 2006, Xstrata acquired the remaining 80% of Falconbridge it did not already
own, at a cost of $17.1 billion. Xstrata assumed control of Falconbridge on 15 August and completed
the purchase of the remaining outstanding shares on 1 November 2006. The purchase of a 20%
stake in August 2005 for $1.7 billion brought the total acquisition cost to $18.8 billion or C$56.44 per
share.  This acquisition has transformed Xstrata, bringing with it a suite of organic growth
opportunities, diversification into nickel and aluminium, exposure to North America and a significantly
enhanced South American copper business, together with additional scale for the zinc business, now
the largest listed producer globally.

Funding and Capital Structure
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Xstrata was transformed in 2006. During the year the Group financed three major acquisitions at a
total cost of $19.6 billion. These acquisitions were financed through a combination of operational
cash flows, debt and issued equity, maintaining Xstrata’s investment grade credit rating throughout.

On 17 May 2006, the day that Xstrata announced its offer for Falconbridge, Xstrata placed 62 million
shares in the market at a price of £21.00 per share, raising $2.5 billion — slightly in excess of the
combined purchase price for the acquisitions of Cerrején and Tintaya that were concluded earlier in
the period. The placement comprised 32.5 million new shares and 29.5 million shares that were
previously held by Batiss Investments under Xstrata’s Equity Capital Management Programme. The
shares held by Batiss had been acquired over time in the market at an average price of £10.72 per
share, resulting in a gain of $549 million, recognised directly in equity.

The Group's subsequent acquisition of Falconbridge in August 2006 was funded through a $19 billion
financing package. This package was split equally between acquisition debt of $9.5 billion and
bridging facilities of $9.5 billion.

The acquisition further enhanced the group’s risk profile through increased diversification by
commodity, currency and geographic spread, together with increased scale and an exceptional suite of
cash generative assets. Xstrata’s existing credit rating of BBB+ (stable) was reaffirmed by Standard &
Poor’s following completion of the transaction and Moody’s commenced coverage of the group with
a Baa2 (stable) rating, confirming Xstrata’s investment grade balance sheet and strong financial
outlook.

In October, a successful equity rights issue was completed to raise $5.5 billion, with the proceeds used
to repay a portion of the $9.5 billion bridging facilities put in place at the time of the acquisition. The
balance of these facilities was repaid prior to year end, through strong free operating cash flow from
operations, together with the proceeds of an inaugural US global bond offering, which was heavily
oversubscribed and raised $2.25 billion in November 2006.

Total equity issuance during the year of $8 billion underlines Xstrata’'s commitment to maintain an
investment grade credit rating through a conservative capital structure. Despite undertaking three
large acquisitions, funding all capital expenditure programmes and increasing dividend distributions,
the Group remains well positioned to take advantage of its many internal growth options and to
pursue value-adding external growth opportunities as they arise.

From a pro forma net debt position at 30 June 2006 of $16.1 billion, Xstrata's robust free cash flow
generation has enabled net debt to decrease to $13.6 billion at year end. Net debt to equity
(calculated as net debt to net debt plus equity) has correspondingly decreased from 47% to 41% over
the same period.

NET DEBT SUMMARY

The net indebtedness figures and working capital tables below are shown on a statutory basis. The
debt position at 31 December 2005 is therefore that of the Group excluding the Falconbridge
operations. The debt figures for 31 December 2006 include the impact of additional debt raising for
the purchase of Falconbridge, net of substantial debt repayments from strong cash generation in
2006.

Net debt summary As at As at
$m 31.12.06 31.12.05
Cash (excluding overdrafts) 1,860 524
External borrowings (15,303) (2,917)
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Arrangement fees 84 11

Finance leases (242) (229)
Net debt * (13,601) (2,611)
Net debt to net debt plus equity 40.8% 24.3%
By currency:

AUD (108) 35
CAD (435) -
EUR 10 8
GBP 12 10
usD (12,984) (2,664)
ZAR (109) (4)
Other 13 4
Net debt by currency (13,601) (2,611)

* Includes 100% of Alumbrera cash

WORKING CAPITAL

Working capital As at As at

$m 31.12.06 31.12.05
Inventories 3,540 891
Trade and other receivables 2,826 1,138
Prepayments 204 99
Trade and other payables (3,110) (946)
Net working capital 3,460 1,182

The differences between the working capital balances above and the movements shown in the EBITDA
cash flow reconciliation reflect non-cash items such as movements in exchange rates and non-current
assets, including deferred stripping.

The three major acquisitions resulted in a material increase in trade receivables, inventories and trade
payables. Trade receivables increased further as metals sales prices rallied over the period. Inventories
on hand at year end were also higher due to the higher cost of European smelter feedstock.

Treasury Management and Financial Instruments

The Group is generally exposed to US dollars through its revenue stream. The Group will seek to
source debt capital in US dollars directly or by borrowing in other currencies and swapping them into
US dollars, thus matching the negative exposure of debt service obligations against the positive
exposure of revenue.

Currency Hedging

Currency cash flow hedging may be used to reduce the Group'’s short-term exposure to fluctuations in
the local currency exchange rates to the US dollar, Sterling and Euro. Net currency hedging gains
amounted to less than $1 million in the income statement for the period ended 31 December 2006,
compared to gains of $45 million for the corresponding period in 2005. The unrealised mark-to-
market gain for currency hedging maturing in 2007 as at 31 December 2006 was $7 million.
Australian dollar hedging is applied in respect of US dollar priced coal sales.
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FOREIGN CURRENCY FORWARD CONTRACTS IMPACTING 2007 EARNINGS

Currencies Forward | Weighted Fair value
sale average $m
$m exchange 31.12.06
31.12.06 rate

Maturing 2007
$ to AUD 143 0.7550 6
$ to CAD 4 1.5290 1
$ to JPY 9 108.38 (1)
EUR to ZAR 3 7.9685 0
$ to EUR 19 1.3125 0
Total 178 6

Commodity Hedging

Cash flow hedges relating to sales in 2007 are shown in the table below. The fair value of these
hedges is deferred within equity on the balance sheet until the sale is recorded. The unrealised mark-
to-market loss on commodity hedging maturing in 2007 at 31 December 2006 was $54 million, based
on the forward curve at that date.

COMMODITY FORWARD AND OPTION CONTRACTS IMPACTING 2007 EARNINGS

Commodity Volume Average Fair value

Price $m

$ 31.12.06

Thermal coal (tonnes) $ Coal | 5,185,000 53.5 (12)

Gold (ounces) AUD Gold 88,500 559.62 (7)

Gold forwards (ounces) $ Gold 104,166 386.3 (27)

Gold collars (ounces) $ Gold 102,000 500-595 (8)

Total (54)
* The average price is stated in US dollars and where necessary has been converted from

foreign currencies at period end exchange rates.

No new hedging contracts were entered into for base metals during 2006.

Interest Rate Hedging

The Group normally borrows and invests at floating rates of interest and will generally swap any fixed
rate exposure into floating interest rates. A limited amount of fixed rate hedging may be undertaken
during periods where the Group’s exposure to movements in short-term interest rates is more
significant. The unrealised mark-to-market loss on interest rate hedging in place at 31 December 2006
was $16 million.
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INTEREST RATE SWAPS

Average Fair value
Principal rate $m
$m % 31.12.06

Interest rate swapped from US$ fixed rates
Maturing between 1 to 2 years 111 8.48 6
Maturing between 3 to 4 years 600 4.50 (11)
Maturing between 4 to 5 years 1,050 5.69 (1)
Maturing greater than 5 years 1,750 6.30 (12)

Interest rate swapped to US$ fixed rates

Maturing between 1 to 2 years 25 5.00 -
Maturing greater than 5 years 100 4.54 2
3,636 5.84 (16)

Consolidated Capital Expenditure

CAPITAL EXPENDITURE SUMMARY (excludes deferred stripping expenditure)

Pro forma Pro forma
$m year ended year ended
31.12.06 31.12.05

Alloys 40 35
Aluminium 33 42
Coal 235 226
Copper 257 246
Nickel 162 162
Zinc 114 94
Technology 1 1
Unallocated 5 5
Total Sustaining 847 811
Attributable Sustaining 826 797
Alloys 220 168
Aluminium 22 14
Coal 295 292
Copper 257 178
Nickel 210 205
Zinc 158 47
Technology 1 -
Unallocated - 33
Total Expansionary 1,163 937
Attributable Expansionary 1,149 932
Alloys 260 203
Aluminium 55 56
Coal 530 518
Copper 514 424
Nickel 372 367

21



Zinc 272 141
Technology 2 1
Unallocated 5 38
Total 2,010 1,748
Attributable total 1,975 1,729

Expansionary capital expenditure increased in 2006, exceeding $1.1 billion on a pro forma basis as
investments were made in a number of growth projects.

Expansionary capital expenditure for Xstrata on a standalone basis (excluding Falconbridge) rose to
$485 million, broadly in line with the guidance given last year of approximately $500 million. Major
items of expansionary capital expenditure included the Project Lion ferrochrome smelter in South
Africa, continued development of the Mototolo PGM project (a joint venture with Anglo Platinum and
Kagiso Trust Investments), Goedgevonden thermal coal, ongoing expansions to the copper smelter
and zinc-lead concentrator at Mount Isa, a new coal wash plant at Collinsville coal mine and the
acquisition of a further dragline at the Rolleston operation in Queensland.

The acquisition of Falconbridge brought with it a significant number of high quality projects
undergoing development or feasibility studies.

In 2006, expenditure on expansionary nickel projects was in excess of $200 million. Funds were
invested in the further development of the Nickel Rim South Project in Sudbury, which is scheduled to
commence production in 2009, the renewal project underway at the Koniambo deposit in New
Caledonia and an expanded drilling programme at the Kabanga project in Tanzania. Investment in
former Falconbridge copper expansionary projects rose to over $173 million in 2006. Major items of
expenditure included the completion of the Kidd Mine D expansion in Canada and further
development of a number of growth projects including El Pachén, El Morro and Frieda River.

Dividends

The Directors have proposed a 2006 final dividend of 30¢ per share, amounting to $281 million. On a
rights issue-adjusted basis, which takes into account the bonus element of the discounted rights issue,
this